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Ask the Orthodontist
What questions should I
A ask the orthodontist at
the consultation?
First ask the orthodontist about
the technique he uses and his general
@  treatment philosophy. Some orthodon-
tists try to make the treatment as short
and comfortable as possible. Others use less expensive
materials and products. Ask the orthodontist about his
materials. Some orthodontists take brackets out of one
patient’s mouth and recycle them into another patient’s
mouth. The safety and reliability of this procedure is still
unclear. Ask the orthodontist about his treatment philos-
ophy. You will need to decide whether the orthodontist’s
treatment philosophy is right for your children.
Generally, the best orthodontists will offer braces
with a variety of colors to suit your child’s taste. All of
these options will make the orthodontic treatment much
less stressful for your children and much easier on you.
Ask the orthodontist about the brackets he plans to
use. The orthodontist’s choice of bracket influences how
long your child’s treatment will take, and how comfort-
able your child will be during treatment. The orthodon-
tist may have some latitude to choose one of several dif-
ferent bracket designs. If so, you may have some input
into which bracket your orthodontist chooses. One key
choice is whether to use a low profile or a high profile
bracket. Generally, low profile brackets are less irritat-
ing to your children’s lip than high profile brackets, but
they are newer, and some orthodontists never leared
how to use them. Ask the orthodontist about his sterili-
zation procedures. Make sure he uses an autoclave on
all of his instruments.
No one can tell you what is right for your child,
without looking at your case. However, as a parent, you

need to be comfortable with the orthodontist’s choice
and whether the choice is right for your child.
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Spinal Decompression
Therapy

How is spinal decom-
pression therapy dif-
ferent from traction.

Since June/2008 we have been
using a new non-surgi-

cal approach for the
treatment of disc herni-
] ations and/or severe

degenerative disc disease called
Spinal Decompression Therapy.
We have had so many successful
cases that word is spreading like
wildfire around the community.
We are now getting referrals from
family doctors, pain specialists
and neurosurgeons for this new
technology. How does this proce-
dure work? Reverse High Intra-
Disc Pressure. When pressure
builds up inside the disc, it causes
bulging of the jelly-like disc mate-
rial. With prolonged or increasing
pressure, it often lends to disc rup-
ture or herniation which spills out
the disc material.  Spinal
Decompression reduces the pres-
sure on the spine, the interverte-
bral discs and facet joints. It works
by creating negative intradiscal
pressure in the
disc space. This
causes nutrients,
moisture and oxy-
gen to enrich the
environment. This ~
is different than °°%" "o
traction that does

not produce this decompressive
force. Each session lasts 20-25
minutes and is essentially painless.
Any questions for the doctor, call
him at 586-573-8100 or email

them at john.src @sbcglobal.net.
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Reach potential patients
with your own column
in the newspaper!

can run in any of
C&G Newpapers’
19 local editions.

Target

the patients you want
to reach in the local
newspaper they read.
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NEWSPAPERS

Call 586.218.5011 for more information.

Advertiser Times ¢ Birmingham-Bloomfield Eagle ¢ Eastsider ¢ Farmington Press ¢ Fraser-Clinton Chronicle © Grosse Pointe Times

Journal ® Macomb Chronicle ¢ Madison-Park News ¢ Rochester Post ® Royal Oak Review e St. Clair Shores Sentinel ¢ Shelby-Utica News

Southfield Sun e Sterling Heights Sentry  Troy Times ® Warren Weekly ® West Bloomfield Beacon ¢ Woodward Talk



1-Color Ad Rates

Paper 1 Paper 2 Papers 3 or more Papers
3x 6x 3x 6x 3x 6x
Advertiser Times 5250 %216 5221 %199 $199 %182
B’ham-Bloomfield Eagle 250 216 221 199 199 182
Eastsider 250 216 221 199 199 182
Farmington Press 250 216 221 199 199 182
Fraser-Clinton Chronicle 250 216 221 199 199 182
Grosse Pointe Times 193 165 170 153 153 142
Journal 250 216 221 199 199 182
Macomb Chronicle 193 165 170 153 153 142
Madison-Park News 193 165 170 153 153 142
Rochester Post 250 216 221 199 199 182
Royal Oak Review 250 216 221 199 199 182
St. Clair Shores Sentinel 250 216 221 199 199 182
Shelby-Utica News 193 165 170 153 153 142
Southfield Sun 250 216 221 199 199 182
Sterling Heights Sentry 284 244 250 221 221 199
Troy Times 250 216 221 199 199 182
Warren Weekly 318 273 278 244 244 216
West Bloomfield Beacon 250 216 221 199 199 182
Woodward Talk 193 165 170 153 153 142

Ad Size: 1/6 page -1 column (1.775" wide by 8.77" deep)
approx. 200-220 words (word count is reduced with additional photos)

Frequency: must run at least every 2 weeks for 3 or 6 issues

Larger Ads: additional ads in the same publication @ multiple paper rates
(example rate for 1/3 page in 1 paper - 2 paper rate x 2)

all (586) 218-5011
’ wn WWW : llf(ﬁ' more)information.
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